
K.Gnanakathiravan

121ARagavendraStreet
Koundampalayam Phone:+9944442122.
Coimbatore-641030 Mail:
kathirk259@gmail.com

OBJECTIVE

Seekingapositiontoprovemyhardworkandexcellence,andinaquestoftranscribingmy

competenciesinagoodworkingenvironment.

EXPERIENCE

 CeraSanitarywareltd-CeraTiles (Nov2019totilldate)

Asst-Manager

Coimbatore.

 MajorfocusonChannelSales,ProjectsandGovtVerticalProjects

 Togeneratetheproject(Institutionalsales)lead,followingupwithpricequote,

samplingandclosingthecall.

 Working to sales and revenue targets (Primaryand Secondary)as setbythe

Management.

 NetworkdevelopmentactivityinArchitects,Builderssegment,

 MajorCustomersIdealwithCasaGrande,VSK,NGPcollage,Shirvarsha,TVH

 Venkatachalapathy&CO ,PST,ShivConstuction,Sabaribuilders,GMS,Shirpati,

ALLGovtRelatedContractors

 AsianGranitoIndiaLtd.-AGLTiles (Nov2017toNov-2019)

Asst-ASM

Coimbatore.

 Achievemonthly-quarterlysalesbudgetsacrossallproductcategorybyvalueand
volume.

 Maintainpaymentcollectiontargetwithinthestipulatedperiod.

 ImplementingProject,PipelineProjectssetoutbythemarketingteam.

 AddressingcustomerserviceissuesasraisedbytheProjectCustomers

 BJNpaintsindialtd. (Dec2015toOct

2017)

Sr.SalesExecutive–Retail

COIMBATORE.

 Identifyingshortandlongterm growthopportunities.

 Presentingbusinessproposalstoprospectiveclients.

 Forecastingandtrackingkeyaccountmetrics.

 Keepinguptodatewithmarkettrendandcompetitoractivity.



 Beingapointofcontacttoprioritycustomersandresolvinganyissuesthattheyhave.

Appointed2SIS(shopinshop)inCoimbatoreforFY2015-2016

IngenerieTechnologiesSolutionPvtLtd (Feb2014to
Sep2015)

AsaAssistantManagerSales–KeyAccounts’

 Collectingandcommunicatingcustomerrequirementstoallnecessarydepartments.

 Providingtechnicalcustomersupportasnecessary.

 ConductingregularBusinessReviewswithcustomersandsuppliers.

 Respondingtoclientcommunicationsorqueries.

 Networkingwithbusinesspartnersandcustomers.

 Monitoringtheeffectivenessofanymarketingcampaigns

H&RJOHNSONINDIA(ADivisionofPrism CementLtd) (April2012toJan

2014)

AssistantManager

CHENNAI

DemandEstimation

Networkprofiling&marketshareanalysis.

 CompetitorAnalysisupdateonnewlaunches&otheractivities.

DemandGeneration

 TimelySampling,Merchandising&ProducttrainingforShowroom staffs.

 Managedealershowroom todevelopandmaintainahighstandardofmerchandising,

placement,storebranding,andproperdisplaytechniquesinordertocreateaninviting

impressionforcustomers.

 AdvertisingthroughBranding,Wallpainting,etc.,,inmyrespectivegeographicalarea.

 NetworkdevelopmentactivityinArchitects,Builders.

ACHIEVEMENTS

 Supplied50000Sq.ftof2X2VitrifiedtoSt.JosephCollage,Chennai.

 2800000Sq.ftof2X2Vitrifiedorderisfinalizedandstartedsupplyfor,

IASprojectKKNagar.

 SuppliedtoallmajorbuildersandcontractorslikeAmarprakash,Rppinfra,PNP

Contractor,.Appaswamy,Radiance,P&Cconstruction,TouchStone,URC,

R.Kumar-Vellore,GKShetty,L&T,IndoProject,LaxmiBuildersPaceBuilders,

Hiranandani.

Ingram MicroIndiaLtd., (Jan2010toMarch

2012) SeniorExecutive–Sales



DemandConversion

 Toachievemonthly-quarterlysalesbudgetsacrossBrand/size/pricecategorybyvalueand

volume

DemandServicing

 Timelyupdatetonetworkonupdatedpricing,schemes,SKUList.

 Timelysubmissionofdealertieuptargetstobranch.

 Dataonsamplingexpenditurev/sincrementalsales.

EDUCATION

BachelorsofScience(Computerscience)with65% (2006to
2009)

C.KandaswamyNaiduCollege,Chennai.

HigherSecondaryEducationwith69% (2005to
2006)

St.Joseph’sBoysHigherschool,Susainagar.Thiruvannamalai

SecondarySchoolingEducationwith72% (2003to2004)
St.Joseph’sBoysHigherschool,Susainagar.Thiruvannamalai

PERSONALDETAILS

 FullName :K.Gnanakathiravan

 FatherName :K.Kuppuswamy

 PermentAddress :2/4Bajanaikovilst,Araiyalam Post&villageArniT.K,Thiruvannamalai-

Dist

 DateofBirth :25.09.1986

 MaritalStatus :Married

 Children :1

Place :Coimbatore Yourstruly,

Date :

K.Gnanakathiravan


