RAJPAL JAGTAP

ABOUT

A dedicated and reliable individual seeking an opportunity of a Sales Executive. Highly passionate
about helping businesses strengthen Customer Relationship by identifying prospects. Posses the
skill to present a product or a service to the clients in a professional way. Open to working with B2B

as well as B2C businesses

EDUCTION

Qualification | Year School / Institute Marks
MBA. 2021 Alkesh Dinesh Mody Institute for Financial and Management Pursuing
Marketing
Blo.medl.cal 2019 | Mahatma Gandhi Missions college of Engineering And Technology | 82.33%
Engineering
HSC 2015 N.K.T.T college of Science and Commerce 62%
SSC 2013 Little Flower High School 76%

CERTIFICATION

Advance Micro Soft Excel Course.

Retail Management Course (NPTEL)

BCG virtual strategy program.

Marketing Management (IIM Bangalore)
Hub Spot Academy- Sales and Marketing.

INTERNSHIPS & PROJECTS

1. TATA COMMUNICATION

2-Months, Business Development

2. Vidwaan
2-Months, Market Research and Strategy

3. Activitas Management Consulting
4-Months, Market Research-FMCG

4. Learnweel-Retail Management
2-Months, Market Research

5. Vardhan Engineering Consultants
1-Month, Case Analyst for FMCG sector.

SKILL'S

COMMUNICATION SKILL I
TEAM MANAGEMENT I

PHOTOSHOP psssssss——

ACHIVEMENTS

e Second rank holder in Graduation Degree.

¢ Won the first price in Paper Presentation:
Digital image processing.

e Won the Quiz competition organized by
NIBM, Pune.

CONTACT

e rajpalsjagtap07@gmail.com
e +918169092303

¢ Row No- 90, Savarkar Nagar, Thane(W),
400606
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